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T he Agtech CTA Program exists to connect Canada’s best and brightest agtech start-ups 
with potential investors, customers and strategic partners in the US market.  The program 
is led by the Canadian Consulates in San Francisco and Minneapolis, and is delivered 

with a strong set of partners from across the agtech ecosystem, including the Western Growers 
Association Innovation Center, Techstars Farm-to-Fork program, and Agstart.  

This year the Agech CTA Cleantech program is being delivered virtually over the course of 
12 weeks in the fall of 2020.  In addition to multiple opportunities to connect with potential US 
investors, customers and strategic partners, the companies are trained on pitching, fundraising, 
sales, marketing, tax & legal questions, and beyond.  This training is designed to help the 
companies succeed in the US market, and has consistently been shown to support their long 
term growth.  

This Dealbook provides key details on the 2020 Agtech CTA cohort, and should give a sense 
of the strength of Canada’s innovation ecosystem.  We’re proud to introduce these companies 
to you, and would welcome the opportunity to speak further about how we can help you find 
Canadian innovation that fits your investment thesis and strategic needs.

Christina Connelly
CTA Agtech Co-Director – 
Minneapolis
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Evan Cohen 

evan.cohen@international.gc.cachristina.connelly@international.gc.ca

CTA Agtech Co-Director –
San Francisco
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AGVISORPRO

PRODUCT SUMMARY

SEEKING

CUSTOMER

Instantly Connecting People to Agricultue
Experts Globally

agvisorpro.com

AGvisorPRO is the go-to source for agriculture know-how. AGvisorPRO matches, connects, archives, rates and 
transacts knowledge sessions between “seekers” and “advisors” to provide answers now! The AGvisorPRO 
platform creates a agricultural global matrix connecting farmers, experts, industry, government, researchers 
and even the public to address constraining issues in agriculture. We can put experts “on the farm” without 
being “on the farm.”  We help monetize the experience and wisdom of independent advisors.  We displace 
1-800 with a Tech Direct Solution connecting farmers to industry reps for free using AGvisorPRO. We can help 
farmers attend auction sales without being at the sale. We are channel and device agnostic with capability to 
work over low band width environments.

Building a two-sided marketplace is hard but extremely sticky. We’re seeking investment and collaborative 
partners to spread the word about AGvisorPRO in US and beyond. Founder ($620K), Friends and Family 
($700K) and Seed Rounds ($1.5M in progress) have launched AGvisorPRO in Canada. Were seeking $6M 
USD (A Round) to expand AGvisorPRO throughout NA, then into the English speaking. B round expands into 
other languages/geographies. Funds also devoted to expert system design using neural linguistic mining to 
create an AI “Agri-Bot” capable of answering 30-40% of the questions fielded by farmers.

Farmers pay a per-session fee to connect to independent advisors (think Uber for brains) in real time; 
effectively putting the best experts on the farm without the person having to travel to the farm (and all sessions 
are archived for future reference). Organizations pay us an annual subscription fee (SaaS) to register their 
company, their products/services and their reps plus a per session connection fee because The AGvisorPRO 
Tech Direct Solution is way more effective than 1-800. Larger organizations are looking to embed AGvisorPRO 
through API integration (called Instant Access) to better service their platform customers. In the future we will 
have a KaaS (Knowledge as a Service) model built on natural language mining creating an “Agri-Bot” that will 
be able to answer 30-40% of questions fielded by company reps (this will greatly enhance customer support 
and reduce costs). All customers of AGvisorPRO are looking for new channel methods of reaching the farmer 
or other end users such as agri-retail; AGvisorPRO does this.

Calgary, AB 

http://agvisorpro.com
https://agvisorpro.com
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TRACTION

TOP TAKEAWAYS

We now have over 200 agriculture experts ready to help farmers, with over 1,000 downloads with and 
1,000,000 acres represented on the system. We are in revenue with SaaS customers under The AGvisorPRO 
Tech Direct Solution.

Robert Saik, agriculture entrepreneur, has founded 15+ companies, led two to publicly-traded firms 
(Agri-Trend/Agri-Data to Trimble and DOT Technology Corp to Raven Industries). After investing 
capital, raising F&F round and seed round, funds are launching/building the platform and team. IP and 
Trademarks owned.

We’ve tested the idea of AGvisorPRO with farmers and agribusinesses before programming... success. 
Farmers like connecting to experts (veterinarians, grain market, equipment, auction or mental health) in 
real-time. Agribusinesses want to increase their reach to end users (farmers/agri-retail) and tech direct 
solution obliterates the 1-800 experience.

AGvisorPRO connects people to get answers now. COVID has created the backdrop for AGvisorPRO. 
Winds have changed; it’s too expensive to put experts in planes and trucks to farmers. Zoom meetings 
are now the common place. AGvisorPRO takes advantage. 

1

2

3

LEADERSHIP

Robert Saik

Shawn Ryan

Patrick Walther

Mojtaba Hedayatpour

Founder & CEO

CFO

Co-Founder & COO

Director of AI

Robert.SAIK@AGvisorPRO.com
403-391-0772

AGvisorPRO not only increases support to those 
in the business of raising our food; it provides 
direct support to the mental health and wellness 
of the farmer – helping her to reach the expert 
advice she needs in a timely, effective manner.

MARKET SIZE IMPACT

$500 MILLION 
TAM

Source: FAO & Internal

M

A I N  C O N TA C

T
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AQUAFORT

PRODUCT SUMMARY

SEEKING

CUSTOMER

Helping Aquaculture Producers Boost Ecosystem 
Health with SaaS Predictive Data Analytics

aquafort.ai

Aquafort is a technology company developing a SaaS-based, predictive data analytics platform for the finfish 
aquaculture industry. Aquafort’s technology helps producers proactively manage and automate disease 
control, boost and predict production ecosystem health and automate fish behavior and physiological 
state monitoring. The outcome is to maximize yield quality and quantity, automate monitoring of biological 
variability per season, lowers fish mortality rates and increases revenue generation. 

• From investors we are seeking $875,000 in seed investment and exposure to aquaculture industry network 
and/or investment partners.

• From customers we are seeking pilot projects including access to environmental sensor and camera 
surveillance data and exploring opportunities to collaborate on customized products. 

• From strategic partners we are looking to explore opportunities to complement each others product offering 
and this may include feed providers, etc.

Our customer are aquaculture production companies specifically fin fish companies (land and ocean-
based companies). The users will include front line workers e.g. farm technicians and farm labourers, 
farm and general managers and buyer will be CFO, financial directors who want to improve yield quality 
and quantity to maximize revenue but also want to improve biosecurity by maximizing disease control 
management and proactive preventive measures that lead to fish mortality, regulatory compliance 
breaches and suspended licenses. 

St. John’s, NL

http://aquafort.ai
http://aquafort.ai/
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TRACTION

TOP TAKEAWAYS

We have a fully functional prototype with a visual dashboard and a predictive algorithm that identifies sea lice 
from static images with a 67% prediction accuracy. We have conducted 34 interviews and are members of the 
Ocean Supercluster and are finalizing a joint pilot project proposal and have secured a microfund. 

We have conducted 34 interviews and are finalizing a pilot project with a world-renowned production research 
facility. We are also situated in a region with 45% of Canada’s market share and are members of the Ocean 
Supercluster. We have a functional prototype with a visual dashboard and prediction algorithm with a 67% 
prediction accuracy.

Our team is comprised of world class talent including a renowned scientist, legal partner with Canada’s top 
law firm and a strategic advisor based in NYC who has led product innovation partnerships with Disney, AT&T, 
Samsung, Sony and Verizon.

LEADERSHIP

Bo SImango

Jon Bond

Ali Alfosool

Chris Acosta

CEO

Operations & Marketing Advisor

CTO & Co-Founder

Strategic Advisor

bo@aquafort.ai
709-701-9412

Aquaculture is the fastest growing food sector 
in the world with a projected 50 million tonne 
demand-supply gap by 2030; our technology 
is developed to improve yield quality and 
quantity which improves food security and 
sustainable production. 

MARKET SIZE IMPACT

$22.5 BILLION 
SAM

Source: Government of Canada

M

A I N  C O N TA C

T
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CHRYSALABS

PRODUCT SUMMARY

SEEKING

CUSTOMER

Enabling Growers and Agronomists to Better
Manage Fertilizers and Increase Yield

chrysalabs.com

ChrysaLabs develop a real-time, portable and accurate soil fertility assessment solution to enable growers and 
agronomists to increase their yield and optimize their fertilizer costs. Our tool gives every needed insight (N, K, 
P, OM, CEC, pH, moisture, temperature, minor nutrients, etc.) directly in the field, to be more cost effective and 
lab-independent. Our portable connected device communicate with a user-friendly platform to easily plan your 
actions and analyse your results and take action! 

We are looking for partners to support us in scaling the technology across the U.S. More precisely, we are 
looking for customers, strategic partners, ag input companies and large service providers. In terms of funding, 
we are currently closing our seed round but expect to raise a Serie A in 18 months, around $5-7M USD to 
support the growth of ChrysaLabs.

We have two different types of clients: 

1. Corporate farms, normally large farms with more than 1,000 acres, with their own agronomists, usually 
in speciality crops. They can now take as many samples as they want during the growing season and 
optimized their farming operations.  

2. Crop consultants that take multiple forms (independant consultants, retailers, ag input companies and 
laboratories). Using the ChrysaLabs solution, they can offer a new service and better support their clients. 

Montreal, QC

http://chrysalabs.com
http://chrysalabs.com/
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TRACTION

TOP TAKEAWAYS

We currently have more than 30 partners in North America including corporate farms, strategic partners, crop 
consultants, and are operating on more than 500,000 acres across North America. 

ChrysaLabs have developed a must have solution that has a real impact on growers and agronomists, 
allowing them to optimize their fertilizer costs and better manage their field, to promote huge return on 
investment season after season

We have a very experienced and diversified leadership team, having experiences in physics, optics, 
innovation, R&D, artificial intelligence and precision ag. 

ChrysaLabs have generated a huge traction since the beginning of its early access program in 2020, 
having partnered with companies across North America, and is now on track for 10x increase in revenue 
by 2021 with its commercial roll-out. 

1

2

3

LEADERSHIP

Samuel Fournier

Benjamin De Leener

Gabriel Mangeat

Jacques Michiels

Co-Founder & CEO

Co-Founder & CSO

Co-Founder & CTO

Co-Founder & CIO

samuel.fournier@chrysalabs.com
819-342-2867

By providing accurate, affordable and valuable 
soil data, ChrysaLabs helps partners to better 
manage their soil fertility, increase their yield 
and make agriculture more sustainable. 

MARKET SIZE IMPACT

M

A I N  C O N TA C

T

$1.2 BILLION 
TAM

Source: USDA

mailto:samuel.fournier%40chrysalabs.com?subject=
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EIO DIAGNOSTICS 

PRODUCT SUMMARY

SEEKING

CUSTOMER

Real-time Tracking for Healthy Herd Management

eiodiagnostics.com

EIO Diagnostics provides practical technology tools for farmers at all scales of production to improve the health 
of their animals. Our first product combines advanced sensors and machine learning to detect mastitis in dairy 
cows without physically touching the cow or testing the milk. Mastitis affects 1 in 3 dairy cows during a lactation 
cycle, and results in $10B in losses to the global dairy industry each year. We have also developed a visual 
cow identification system for use in a barn without RFID.

We are looking for VC, angel or impact investors who are willing to invest in early-stage start-ups and who are 
interested and engaged in agriculture, food systems, animal health and/or the practical applications of AI in 
new markets.

We are looking for warm introductions to farmers and possible distribution channels through dairy cooperatives 
and processors, and agricultural supply and equipment companies.

We are raising $2M to complete product development and launch our cow identification and mastitis detection 
products in the US market. 

Our target customer is a dairy producer (individual or company) that runs one or more rotary milking parlors. 
Our product is particularly attractive to larger commercial dairies that are looking to optimize udder health in 
their herd without adding complexity to their system. They are interested in the system as labour replacement 
for a person who would stand in the parlour inspecting udders and manually spot-testing milk for hours on end. 
An automated system is less prone to errors or oversights due to fatigue, and allows better data tracking for 
each cow over time. These systems can integrate into high or low-tech operations with equal ease.

Vancouver, BC

http://eiodiagnostics.com
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TRACTION

TOP TAKEAWAYS

Our technology successfully detects udder health issues without touching the milk or the cow, completing 
udder health analysis in less than a second. It scales effectively from 1 cow to 10,000. Our system is 
currently installed in two commercial barns in Minnesota where we are collecting data for our AI validation.

EIO Diagnostics is creating sophisticated technology for the reality of the modern dairy. Our farmers are 
partners in the tools we develop, ensuring they hit the mark for performance, resilience and cost. We are 
currently partnered with a dairy in the US that milks over 120,000 cows across a network of farms in three 
states, and have a signed sales agreement pending.

While other diagnostic tools exist for mastitis, they are expensive, difficult to scale, and look at lagging 
indicators of infection. Our system captures images of the cow’s udder at every milking and the analysis 
takes less than a second to complete. It can flag issues before clinical infection appears, giving farmers 
more options for treatment while saving them time, money and improving overall milk quality.

LEADERSHIP

Tamara Leigh
Jeff SemberCo-Founder & CEO
Co-Founder & Software Architecttamara@eiodiagnostics.com

778-232-4036

EIO Diagnostics’ udder health technology has 
the potential to transform the way that farmers 
assess mastitis by providing more accurate and 
timely detection resulting in healthier animals, 
higher quality milk, and more profits for farmers.

MARKET SIZE IMPACT

M

A I N  C O N TA C

T

$700 MILLION
SAM

Source: Virginia Cooperative Extension & Internal

mailto:tamara%40eiodiagnostics.com?subject=
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E.O.I  
TECHNOLOGIES

PRODUCT SUMMARY

SEEKING

CUSTOMER

An IIoT solution for food processors to grow profits.

eoi-technologies.com

E.O.I. Technologies Inc. provides two distinct products and services:
1. Our proprietary LaserSense device that sits under the ceiling and monitors the conveyor belts below
2. Subscription access to an online dashboard with data, insights and analytics, reports, real-time alerts, 

warnings and notifications

We are seeking:
• Clients/strategic partners with whom we can conduct pilot projects and sign commercial deals
• Connections to sales experts in the food industry to help optimize pricing
• Connections to food safety and quality experts
• A lead investor which will commit to 50% of our round ($1M out of total $2M seed target) – preferably an 

angel group or an institutional investor

Our customers are VP- and director- level food safety and quality leads at animal protein processing (poultry, 
pork, beef) or other raw food processing companies. Our data enables our clients to run their conveyors 
faster in a safe and responsible manner – improving food safety & quality and boosting production across 
their facilities. Target companies include Tyson Foods, Cargill, JBS, Smithfield, Perdue Farms and others. 
They would buy because they would like to grow profits per plant, reduce product recalls and automate the 
management of conveyors in their facilities (hundreds per facility).   

Calgary, AB

http://eoi-technologies.com
http://eoi-technologies.com/
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TRACTION

TOP TAKEAWAYS

We launched a paid pilot project with a $40B Fortune 100 poultry processor; have demonstrated successful 
technology deployment through several pilot projects in other industries; and currently have a technology 
development sponsorship agreement with a $10B engineering service firm.

Strong market pull: clients are ready to deploy hundreds of units in their facilities and are actively 
asking for deployments. Strategic relationship with a Fortune 100 client, doing a paid pilot project 
with them and they are interested in investing and deploying hundreds of units as the next step.

Scalability: the conveyors are highly standardized in the industry across the world, making 
scalability much easier. 

Proprietary tech and an opportunity to create a strong moat in a blue ocean market. Proven tech 
in the field across a variety of industrial applications, decided to pivot into food space for a higher 
margin opportunity. 

1

2

3

LEADERSHIP

Alex Sulkin

Reza Larimi

Niloofar Sharafadinzadeh

Evgeny Erlihman

CEO

Mechatronics Engeenier

Software Developer

Embedded Software Developer

alex.sulkin@eoi-technologies.com
587-438-2190

E.O.I. Technologies improves food safety 
and quality while boosting productivity 
and profits for the global meat 
processing industry.

MARKET SIZE IMPACT

$43.8 BILLION 
TAM

Source: Technavio

M

A I N  C O N TA C

T

mailto:alex.sulkin%40eoi-technologies.com?subject=
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G2V OPTICS

PRODUCT SUMMARY

SEEKING

CUSTOMER

Data-Driven Lighting for Indoor Farmers to 
Improve Quality and Yield

g2voptics.com

G2V’s core business is delivering smart lighting solutions to applications where precision and control are 
paramount. We aspire to deliver the highest ROI to the world’s leading innovators in solar energy and indoor 
cultivation. Our Perihelion™ platform is a responsive lighting/monitoring/control system that maximizes crop 
output and chemistry by replicating geographic conditions, monitoring, and adjusting in real-time to optimize 
commercial horticulture. Our Pico™ and Sunbrick™ products are the leading sunlight replication tools used by 
top tier technology, aerospace, and academic institutions to test next-generation solar cells and materials.  

G2V is executing on key milestones toward a Series A financing in the range of $5M USD in 2021. In 2020, we 
are seeking to develop relationships and mutually qualify early-stage investors with specific interest in enabling 
AgTech and indoor/precision ag solutions. This year we are also developing strategic partnerships with indoor 
full-farm technology providers and incumbent lighting/monitoring/control players who can benefit from the 
integration of cutting edge technologies.  

Our ideal customer is a technologically advanced, large-scale, controlled-environment agricultural producer 
(indoor and vertical farms). They will use our product in two ways: 
• As a precision lighting product that dynamically matches the lighting needs of their specific cultivars 

throughout a growth cycle. 
• As an integrated monitoring solution to improve their crop management capabilities through intelligent, 

timely, and actionable alerts to optimize their growth conditions.  

2020 CTA AGTECH DEALBOOK

Edmonton, AB

http://g2voptics.com
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TRACTION

TOP TAKEAWAYS

G2V has demonstrated 30%+ increase in plant growth controlled by lighting algorithms and camera 
monitored traits. In under two years, the company scaled from zero to over $2M USD in sales to global 
leaders in aerospace, technology, and agriculture.  

In two years, G2V bootstrapped a game-changing smart lighting technology to over $1M USD in revenue 
before closing $1.4M USD Seed financing driving total sales to over $2M USD. The world-leading nature of 
the proprietary technology is validated by a customer list across 20+ countries representing the top names 
in technology. During the COVID-19 crisis, the company’s investors stepped forward to support additional 
capital and runway, enabling G2V to operate from a position of strategy and strength through 2022 while 
expanding the platform-based recurring revenue opportunity and enterprise value leading toward the next 
phase of growth. 

LEADERSHIP

Ryan Tucker

Nyssa Cromwell

Michael Taschuk

Carl Lorimer

CEO

Head of Marketing

Founder & CTO

Head of Sales

ryan@g2voptics.com
877-G2V-0G2V

G2V could enable 30%+ more indoor 
farm production with lower energy 
and management.

MARKET SIZE IMPACT

$2.5 BILLION 
TAM

Source: Verified Market Research/VMR

M

A I N  C O N TA C

T

mailto:ryan%40g2voptics.com?subject=
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GRAIN DISCOVERY 

PRODUCT SUMMARY

SEEKING

CUSTOMER

Creating Efficiency by Digitizing Trading, 
Communication and Record Keeping

graindiscovery.com

Grain Discovery is focusing on building a digital ecosystem focusing on both price discovery and traceability. 
Our technology is a white label marketplace that is modernizing the origination process for grain buyers that 
saves time, money and strengthens the connection between them and their farmers. Farmers can access live 
bids, create offers and allows them to view their portfolio (contracts, deliveries and  settlements in real time). 
In addition, our blockchian traceability technology enhances the current supply chain systems by connecting 
disparate datasets and adding value to end consumer products.

Grain Discovery is looking for strategic partners in the supply chain (adoption) and complementary software 
vendors for integration to maximise product offering and go to market strategy. Grain Discovery funding goal is 
for Q2 2020 ($3.5M USD).

Grain Discovery is targeting every participant in the food supply chain. The first mile of the agriculture supply 
chain starts on the farm, with an estimated 63,628 grain farms across Canada, growing 90 million metric 
tonnes (mmt) of grains and oilseeds annually. The supply chain that moves the commodity from the field to 
these end markets are Grain Discovery target customers – farmers, elevators, traders, brokers and processors. 
Although not a paying client of Grain Discovery, the end consumer is an important part of the supply chain as 
they are increasingly demanding more traceability and accountability of the food they eat.

Toronto, ON

http://graindiscovery.com
http://graindiscovery.com
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TRACTION

TOP TAKEAWAYS

Price Discovery technology was launched in August, with two paying clients (100+ farmers) and 40 in the sales 
funnel (10% of our desired target market). For traceability, there has been strong interest from both public and 
private sector that to further develop this technology with us in 2021. 

The overall market potential for growth in this segment is substantial, stemming from rising adoption 
of technology at the farm level and a rapidly changing regulatory landscape impacting traceability 
requirements. 

Our team has a tactical approach to commercializing these opportunities that is being designed and 
built for the users.

The market is accepting our value proposition, In our first month we have received official signup 
requests from 10% of our desired target market

1

2

3

LEADERSHIP

Rory O’Sullivan

Pete Vincent

Ruairi HanafinCEO

CTO

Blockchain Architectrory@graindiscovery.com
647-336-1051

Traceability of the agricultural supply chain 
is going to be one of the most important 
issues facing agriculture over the next 
decade, and Grain Discovery technology 
looks to capitalize on this shift. 

MARKET SIZE IMPACT

M

A I N  C O N TA C

T

$180 BILLION
TAM

Source: USDA

mailto:rory%40graindiscovery.com?subject=
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INDEX BIOSYSTEMS

PRODUCT SUMMARY

SEEKING

CUSTOMER

Food Tracability Guaranteeing Genetic 
Identification in the Supply Chain 

indexbiosystems.com

Index’s traceability solution includes a core product-line derived from genetically barcoded yeast strains, 
which can be applied to any food system product such as food, feed, seed, inputs, additives, ingredients and 
processing aids. Identification is accurately achieved, on site, within a few hours, independent of packaging 
(even in co-mingled or transformed products). Use cases include recall scope reduction, allergen detection, 
GMO and fraud identification, IP tracking, certification and waste tracking. Early revenue to be generated from 
R&D and lab services, licensing, core product lines and recurring registry fees. 

As part of this pre-seed round we are asking for $750,000 USD. The outcomes of this round include one 
to one-and-a-half years of runway; a PCT patent application; a minimal viable product in yeast, including 
supporting digital infrastructure; and product development in partnership with leading industry stakeholders. 
While we are currently engaged with a number of industry partners in product development, we are actively 
exploring opportunities with other potential industry partners to explore additional use cases for our genetically 
barcoded yeast:
• Fraud detection (ex. honey, olive oil, wine)
• Animal feed (tracing high risk inputs related to African Swine Fever)
• Certification

Direct sales of the identified yeast product is marketed to food system stakeholders such as feed, input, 
seed, food, additives, processing aids for use as a biological label - e.g. seed coatings, feed premixes, crop 
inoculants, fertilizer, processed foods, sanitization QC. Digital registry access is sold to customers, regulators 
and partners.

Toronto, ON

http://indexbiosystems.com
http://indexbiosystems.com/
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TRACTION

TOP TAKEAWAYS

We have eight soft commitments to a large phase two pilot from industry partners/customers, a patent pending 
invention and team that consists of a $2.5B acquisition and TSX IPO.

We have developed IP and are first-to-market with a highly-scalable, regulations friendly, safe, engineered 
genetic traceability product with minimum viable product ready before the end of 2020. We consist of an 
accomplished and experienced team of scientists (2 PhDs), business professionals (2 MBAs), a software/
data engineer, and a former regulatory agency director.

In the year since we’ve incorporated, we’ve validated and designed one of the most novel traceability 
solutions since RFID, and blockchain, while gaining the attention and support of some of the worlds largest 
food system stakeholders.

LEADERSHIP

Mike Borg

Dr. Jeremy Friedberg

David Singer

Kyle Fowler

Founder & CEO

VP R&D

VP Business Development

VP Marketing & Communication

mborg@indexbiosystems.com

Through promoting the adoption of international 
standards and developing essential 
infrastructure, in ten years, Index intends to 
be a global leader in the effort to connect the 
biological and digital world.

MARKET SIZE IMPACT

$22 BILLION 
TAM

Source: Allied Market Research

M

A I N  C O N TA C

T

mailto:mborg%40indexbiosystems.com?subject=
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INTELLICULTURE

PRODUCT SUMMARY

SEEKING

CUSTOMER

Preventing Costly Mistakes with a Plug-and-Play
Equipment Management System

intelliculture.ca

We offer farms the tools to monitor their equipment and be able to make meaningful business decisions from 
that data. We provide an affordable, easy to use data logger for farms to plug into their equipment (i.e. tractors, 
combines) to receive: (i) real-time fleet awareness, (ii) analytics, (iii) long term forecasting, and (iv) diagnostic 
tools. This is all accessible through our web and mobile platform including notification systems. This enables 
farms to better manage their fleet, identify operational inefficiencies, make more informed management 
decisions, better maintain equipment, and reduce downtime.

IntelliCulture is currently seeking three major milestones:
• IntelliCulture is looking for innovative growers to adopt beta product, especially farms who would be 

interested to provide feedback and participate in focus groups as we further define the future of our 
product line.

• In addition to this, we are looking for equipment resellers interested in piloting distribution 
agreements of our product, leveraging our system to better serve their customers.

• Finally, IntelliCulture will be raising $750,000 USD for marketing/customer acquisition, product 
development and team growth. From investors, we are seeking familiarity in the agriculture industry 
to help us obtain strategic distribution partners to expand market reach.

Farms with larger fleets of machinery (>10 machines) are our target market. Typically this personna is captured 
in horticulture operations who hire seasonal workers for planting and harvest. These farms are conscious of 
the rising cost of operating a farm, and struggle to find skilled labour. We provide value to these customers 
by demystifying their operational costs through analytics and fleet awareness, as well as through offering 
the owners a ‘big-brother’ view into how their equipment is being treated. We help the farms make informed 
operations decisions and function as a subscription service.

Kitchener, ON

http://intelliculture.ca
http://intelliculture.ca/
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TRACTION

TOP TAKEAWAYS

Our product has been deployed to three Ontario farms this year and we have collected over 200,000km 
of driving data. To date we have deployed 75 devices, and in this beta product launch, we have generated 
~$20,000 ARR. In addition, the IntelliCulture team has been working to navigate strategic partnerships with 
equipment resellers to expand our distribution channels.

Farming is going to be a very different industry in the future, and we are going to enable family 
farms to keep up with these changes. As their margins are getting tighter, they are required to 
adopt a leaner approach in their operations to reduce costs. We provide a simple set of tools to 
enable just that without requiring a significant investment in both time and money.

We have validated our product in field to save farms between 20-30k per year, and all driven by 
a ‘consulting’ style of product development.

IntelliCulture is bootstrapped and ready to scale with contracts in the pipeline with large 
equipment dealerships.
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LEADERSHIP

Cole Powers

Michael Wu

Ramin ShaikhiCo-Founder | Business

Co-Founder | Technology

Co-Founder | Businesscpowers@intelliculture.ca
289-404-2653

IntelliCulture will unlock the value of 
precision agriculture systems for all farms, 
whereas historically it is only available to 
large, corporate operations.

MARKET SIZE IMPACT

$3.5 BILLION 
TAM

Source: Government of Canada & USDA
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LUX

PRODUCT SUMMARY

SEEKING

CUSTOMER

Predictive Insights for Natural 
Resource Companies

luxaerobot.com

Lux is a space robotics company that specializes in the design, manufacturing and operation of high-altitude 
platforms (HAPs) for Earth observation (EO). Through our unique imagery data, Lux is developing an AI 
platform to help a range of applications from bushfire management to national security leveraging smart 
analytics suited for multiple-industries. Therefore, helping each customer identify the right data set based on 
their needs is critical. In our case, we can help with a large range of scientific instruments and those provide 
data we can then share with our users via API. Combined with the right analytics, there are hardly any limits to 
what solution can be built.

Lux is currently raising $3.5M USD. Through this venture round, we are planning to continue the R&D effort on 
the hardware and software side of things, and close strategic customers in the mining and agriculture sector 
to complement our current defence customer. This will make us in a position in one to two years from now to 
commercialize more broadly in the United States

Lux works with public and private organizations to provide predictive insights. Lux is industry agnostic, that 
being said, high spatial and temporal resolution images are specifically valuable for use cases such as hyper-
local yield estimation, real-time monitoring of bushfire, and more. We are fortunate to have as our first customer 
the Australian Defence Force and we are open to business for any interest organisations in America so we can 
bring our solution currently in use in Oceania over.

Montreal, QC

http://luxaerobot.com
http://luxaerobot.com
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We closed our first contract with the Australian Defence Force, while in COVID-19 we grew the team from three 
to seven and we are currently manufacturing two high-altitude platforms.

Lux has two core skills: aerospace engineering when it comes to the design, manufacturing and 
operations of high-altitude platforms; and machine-learning driven predictive analytics to extract insights 
from our unique data set.

We have existing operations both in Canada and Australia, which is making us in a great position to both 
scales in America (U.S., Latin America) and in the Asia-Pacific region.

Finally, our business model consists of selling a subscription-based predictive Earth for organizations 
to access our information. Building a high-density of customers in a single region makes it possible to 
amortize our operations cost and be drastically more affordable that aircraft and drones, making it an 
excellent path toward building a strong network effect
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LEADERSHIP

Vincent Lachance Katrina Albert
CEO President & Co-founder
vlachance@luxaerobot.com

Lux enables more accurate 
business planning and 
operational decision making.

MARKET SIZE IMPACT
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$3.4 BILLION
TAM

Source: Euroconsult
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UKKO AGRO INC.

PRODUCT SUMMARY

SEEKING

CUSTOMER

Providing Farmers with Actionable Decisions 
on Optimizing Crop Inputs

ukko.ag

Ukko Agro is a predictive analytics platform that aggregates disconnected data from the farm to provide 
advisories on when, where, and which crop inputs to apply up to a week in advance. To prescribe preventative 
actions, Ukko aggregates and analyzes soil data, weather data from third party in-field devices and crop details 
from FMS platforms using its proprietary algorithms which combine data science with plant science. These 
prescriptions are available to the farmers as a subscription via Ukko’s dashboard or integrated into existing 
farm management software for a seamless experience.

Ukko Agro is currently raising US $4.5M. Ukko is looking for the strategic investors who may help make
introductions to potential partners for Ukko Agro for market expansion. Ukko is also looking for investors who 
have experience in building companies in ag or in the ML/AI space. Ukko Agro is looking to partner with crop 
consulting companies, Ag-input retailers, input manufacturers, food companies and banks.

Customers include crop consultants and farmers for get preventative advisories on when to scout and apply 
crop inputs, as well as ag-input retailers and input manufacturers to help them better forecast for in-season 
demand of crop inputs. Financial institutions may also engage us to help reduce risk, reduce crop losses and 
make farm income more predictable.  

Toronto, ON

http://ukko.ag
http://ukko.ag/
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Ukko initiated commercial sales in 2019, with 30 customers and generated $100,000 in revenues. Ukko’s
customers realized an ROI of 3:1, resulting in 90%+ customer retention. In 2020, Ukko has grown by 3X in
revenue and customers and has signed John Deere and Cavendish as initial channel partners. Ukko will 
be signing agreements with multiple device and imaging companies to bring them on as data partners to 
facilitate data aggregation.

Proven market traction - Ukko Agro has 90%+ customer retention rate, has grown revenue by 3X+ in 
2021 despite COVID-19, is ready to bring on key channel partners such as John Deere. Ukko Agro is 
looking to raise money to help scale up sales, integrate its product with other platforms, and expand its 
product offering. 

Team - Ukko Agro’s founders brings 10+ years of experience each in the ag industry and in building and 
scaling tech solutions. Ukko Agro investors and advisors are former executives from the ag industry. 
Ukko’s scientific advisory team consist of academics from leading North American universities and help 
source plant science research that becomes the basis for Ukko’s algorithms.

Competitive advantage - Ukko advises farms when, where, and which crop inputs to apply up to 7 days 
in advance. This is very different from other solutions in the market that either provide farmers with basic 
analytics or use images to inform farmers on existing problems on the farm. Ukko Agro’s pure analytics 
approach also means that it can use data from 3rd party in-field device companies and feed analytics to 
other Farm Management Platforms which is a unique approach in the agtech space.
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LEADERSHIP

Ketan Kaushish
Avi BhargavaCo-Founder & CEO
Co-Founder & CTOketan@ukko.ag

437-993-5848

$200 BILLION With Ukko Agro, farms know the ROI for each 
dollar they spend on application of crop inputs.

MARKET SIZE IMPACT

TAM
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VERGE AG

PRODUCT SUMMARY

SEEKING

CUSTOMER

Accelerating the Transition to 
Autonomous Farming

vergeag.com

Verge is pushing the boundaries of farming practices through enabled, optimized and autonomous operational 
solutions for ag machinery. Verge’s intuitive planning interface allows a user to visualize, optimize and compare 
all of their machinery operations with the power of proprietary optimization algorithms. Resulting in reduced 
costs and environmental impacts from reduced fuel, seed, fertilizer and chemical usage, miles driven, 
equipment wear and tear, soil compaction, soil erosion and overall GHG emissions from crop production while 
increasing productivity.

Verge is seeking to further expand its market presence throughout North America and South America, with a 
particular emphasis on the USA.  Working with strategic partners, we wish to develop multi-year distribution 
relationships, including possible embedded or “bundled” product strategies.  We are also raising $3 million USD 
in a pre-Series A equity issuance to further accelerate our growth with the expectation of a Series A round in 
late 2021 or early 2022.

We have two primary target customers:

1. Agribusinesses that are suppliers to grain farmers. Typically we work with equipment dealerships/
manufacturers, input providers and advisors. Each of these agribusinesses target the grain farmer as their 
customer. We work with these agribusinesses as our resellers and channel partners, depending on their 
size, reach and market penetration. 

2. Broad acre grain and oilseed farmers. These operators of primary agricultural production operations are 
our ultimate end user of our technology, regardless of whether they became a customer through a channel 
partner, reseller or direct.

Calgary, AB

http://vergeag.com
http://vergeag.com
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We have approximately 300,000 subscribed acres, over 50% of which are on multi-year commitments. We 
have been selected by Protein Industries Canada, a Canadian ag-focused innovation supercluster, as part 
of a $9.25M CAD project ($2.3M CAD non-dilutive grant to Verge) aimed at improving on-farm logistics and 
food traceability.

The Verge team has a deep history of building and growing data-centric technology businesses. The core 
management team built and monetized BlackBridge Geomatics, the third largest optical remote sensing 
imagery company, culminating in a sale to Planet Labs. 

For autonomous agriculture to be successful, the path plan or course machines need to execute 
against is every bit as important as the physical capabilities of these machines.  Only once we have 
optimized the execution layer can a fleet of robot machines carrying out defined tasks in an efficient and 
environmentally sensitive manner be commercially adopted.

While some solutions address parts of the path planning problem, no one has addressed all of the 
aspects of path planning and equipment optimization in a very approachable but comprehensive and 
scalable manner.

1

2

3

LEADERSHIP

Wilson Acton

Godard

Ryan JohnsonChief Commercial Officer

Chief Technology Officer

President & CEOwilson.acton@vergeag.com

Verge Technology Holdings is 
accelerating the transition to 
autonomous farming.

MARKET SIZE IMPACT

$240 BILLION 
TAM

Source: Goldman Sachs for 2050
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VERIGRAIN

PRODUCT SUMMARY

SEEKING

CUSTOMER

Certified Sample, Premium Price 

verigrain.com

Verigrain has developed an automated grain sampling and data management system for on farm use. 
It captures an accurate representative sample as grain is flowing in or out of the grain bin, and stores 
it in secure, trackable sample containers that can incorporate lab data to provide a reliable and trusted 
information that truly represents a given lot. This information provided by the system enables growers to 
provide certainty to the buyer and the buyer will pay a premium for the certainty and traceability. 

We are seeking $1M USD in seed funding and strategic partners who can help to scale distribution and 
manufacturing of our novel sample extractor component. This funding will be used for tooling, production 
of initial units and marketing and channel development. As we prepare to scale beginning Q1 2021, we will 
look to issuing a Series A round in the following 12 to 18 months.   

Our customer is small, medium and large farmers globally. Verigrain serves as a marketing tool that 
provides accurate information on grain quality and quantity to buyers who pay a premium for certainty of 
what will be delivered. 

Saskatoon, SK

http://verigrain.com
http://verigrain.com/
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Following four years of R&D, we are now in a pilot phase with two units in the field as of this fall. We recently 
entered a partnership with BASF and are in active discussions with early customers for product launch in 2021. 
To protect our technology and processes, three dozen patent claims have also been filed.  

We have engineered the first-ever solution to providing an automated representative sample and creating 
a digital traceable record of that sample and its related characteristics. This enables grower and buyer to 
trade on certainty which drives higher prices and profitability and ultimately sustainability.

We have 36 patent claims pending on multiple components of our novel technology, ranging from sample 
extraction to sample management and remote data storage.

We are receiving strong early interest from prospective customers and partners, including a global pilot 
with BASF to demonstrate usability, quality and accessibility of our data. BASF’s certified agronomy group 
is set to facilitate our technology into their grower outreach.

LEADERSHIP

Scott Cunningham

Blaine Canitz

Ken Jackson

Dr. Grant Devine

CFO/CRO

COO

CEO

VP Strategy

scunningham@verigrain.com
403-383-1586

Verigrain’s mission is to be the trusted sampler 
and should be the ubiquitous tool on the farm.

MARKET SIZE IMPACT

$6.3 BILLION 
TAM

Source: Markets and Markets
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For more information about Canadian agtech innovation,
please contact Evan Cohen (Evan.Cohen@international.gc.ca) or 

Christina Connelly (Christina.Connelly@international.gc.ca)
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